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April 21, 2011 

 
California Energy Commission 
Dockets Office, MS-4 
RE:  Docket No. 02-REN-1038 
1516 Ninth Street 
Sacramento, CA  95814-5512 

 
Attn:  California Energy Commission 

My name is Victor Hunt and I am the Vice President, Business Development for DyoCore, Inc.  My 
position is to determine who can become a Distributor of our DyoCore products.  My position started 
in September, 2010 when the company determined we were ready to launch our campaign to locate 
eligible Distributors.   

I have sent a listing of our Registered Distributors to James Lee in a previous e-mail because we 
have had numerous people trying to sell our product without authorization.  It is not only here in 
California, but it is happening nationwide.  It is very difficult to police unauthorized users until after the 
fact when someone contacts us by either the CEC notifying us, or clients wondering if these people 
are part of our organization.  Unfortunately, many of the problems you have encountered may have 
come directly from unauthorized companies claiming representation of our DyoCore products. 

My function is to qualify each Distributor by making sure they are a legitimate company and that they 
are required to research two major factors BEFORE they become a Distributor.  These two areas we 
require them to research are 1) Permitting in their respective areas, and 2) Verifying there is sufficient 
winds in their area.  We strongly emphasize that we do NOT want our turbines installed in areas 
where there is no wind.  I am very confident that our Registered Distributors completely understand 
these two points very well and have followed them without question. 

We are all here to accomplish what the CEC has been set out to do.  Your own mission statement 
states that your commitment to “Identifying and developing ways to streamline energy use” and to let 
“Californians know that using energy wisely is a good investment”.  You have been working since 
1998 on the “Renewable Energy Program to help increase total renewable energy production 
statewide.”  The program you provide was for “market-based incentives for new and existing utility-
scale facilities powered by renewable energy.”  You had a goal in 2006 to reach 20% by 2010, and 
now it has increased to 33% by 2020. 
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The ERP initiative is to identify, develop and deploy this program.  It was not intended to stop the 
market from developing new and better systems.  This program was not intended to limit the number 
of companies who could use the funds which you know comes from approximately 75% of the 
taxpayers and energy company customers in the state.  This program was not intended to limit who in 
California was capable of using the fund just because the available equipment was not built for them.  
You have done an excellent job in allowing the market to work for everyone.  This temporary halt in 
the program is hurting Homeowners, Manufacturers, Distributors, Small Business Owners, Small 
Businesses and the CEC.  The world watches the CEC for leadership in creating a better energy 
program for all.  Your every move is critical not only for California and Californians, but economies 
worldwide. 

We need to move forward quickly so you can accomplish your next goals of creating 33% of our 
energy from renewable sources by 2020.  It is an ambitious goal that can only be achieved by 
providing the incentives as you have provided in the past.  You can only accomplish these goals from 
“market-based incentives” as you have provided in the past, and should continue into the future.  You 
will not reach this goal with the limited systems you previously had available. 

Many of the new products on the market today will get us closer to this goal.  Products like DyoCore’s 
SolAir will provide a larger percentage of end users of renewable energy.  This is because we are the 
only company on the market today that has been able to break the cost barrier.  We are the first 
company out there to reduce the cost of a system by at least one half.  That is a remarkable feat.  Our 
product has been tested, re-tested, and continuously improved so we can accomplish a greater 
percentage of energy out of a system.  This is why this program is invaluable to our success, and 
yours. 

I believe you already have a plan in place that is quite functional.  It has created exactly what your 
intentions planned.  You now have the tools to open the market to a greater number of people 
throughout the State of California and it is no longer limited to the chosen few as it was in the 
beginning of the program.  The “old, fat, and happy small wind companies” of yesterday are scared of 
products like SolAir.  That should tell you, in itself, that the ERP program has been successful in its 
intentions.  If we followed the old, fat, happy logic back 100 years, we would all be driving Black 
Model T Fords today. 

 

Sincerely, 

 
Victor Hunt 
Vice President, Business Development 
Dyocore, Inc. 
3125 Tiger Run Court, Suite 104 
Carlsbad, CA  92010 
Office:  (760) 936-8122 
Direct:  (760) 356-8989 


