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To Whom it May Concern: 

The California Natural Gas Vehicle Coalition (CNGVC) is pleased to submit its proposed investment plan 
in conjunction with the California Energy Commission's implementation of AB 1 18. The CNGVC believes 
that AB 1 18 presents a unique opportunity for its members and the natural gas vehicle (NGV) industry as a 
whole to increase the penetration of NGV's in the California market and to advance the vehicle and 
infrastructure technologies they represent. 

One of the most cost-effective activities that the state of California can pursue under AB 1 18 is a substantial 
increase in the use of NGVs. As compared to petroleum fueled vehicles, NGVs produce less criteria 
pollutant emissions, produce fewer greenhouse gas emissions, and reduce the state's dependence on 
petroleum. Abundant domestic natural gas, supplanted with increasing supplies of bio-methane can fuel 
substantial numbers of both on-road and off-road vehicles in the very near hture. The good news is, the 
technology for advancing the penetration of NGVs is in place today. With petroleum fuel prices over $4.50 
per gallon in California the opportunity to employ real, near term criteria pollutant, GHG and petroleum 
independence solutions through the increased use of natural gas as a transportation fuel has never been 
better. 

The attached document outlines a host of very effective AB 1 18 investments for the near term (initial two 
years) which can have a substantial impact on the alternative fuel market transformation which needs to 
occur both in California, and nation-wide to achieve our goals. While this document does not propose 
specific projects these are areas which represent where AB 118 funds can be most costeffectively utilized 
to show both immediate and significant benefits. We will continue to refine these ideas and look forward to 
working with CEC staff to clarify our ideas. 

We welcome the opportunity to present this plan in greater detail to the AB 118Advisory Committee 
and/or to the Commission's Transportation Committee. Any questions about this document can be directed 
to me on behalf of the Coalition. 

Thank you for the opportunity to participate in this process. 

Chairman / 
California Natural Gas Vehicle Coalition P.O.Box 4157 .Diamond Bar, CA 91765 



ATTACHMENT 1 

DRAFT AB 118 INVESTMENT PLAN FOR NATURAL GAS VEHICLE 
TECHNOLOGIES 

In this document the CNGVC presents its priorities for AB 1 18 investments for the 2009 
to 201 1 timeframe. 

1. Vehicle Incentives/Buydowns 
One of the obstacles to the greater market penetration of natural gas vehicles (NGV's) 
remains the incremental cost of the natural gas fuel system. This can range from $5,000 
to more than $40,000, depending on the vehicle. Federal tax credits and incentives are 
helpful but the process is often cumbersome for smaller fleets and individuals. A 
simplified incremental cost buydown of an amount up to the full incremental cost would 
remove that obstacle and make the process of purchasing an NGV similar to that of a 
gasoline or diesel vehicle. 

We foresee a system that mimics the federal tax credit. The amount would be determined 
by weight class (flat amount by weight class) and could be paid either directly to the 
dealer at the time of purchase (to make the process invisible to the buyer) or to the buyer 
upon receipt of an application. A rebate that is clearly reflected in the purchase price 
would most likely have the most benefit to the fleet or the individual and would be the 
easiest to administer. 

We have heard reports that the CARB AFV incentive process is often slow and the total 
amount of available funds is severely limited. A process that is quick and simple would 
provide the most benefit to the buyer. 

This incentive could start with fleets that have already demonstrated a commitment to 
NGV's and alternative fuels. If successful, it could expand in later years to the general 
public and other fleets. 

Potential Znveslments & Outcomes 
A $50 million incentive program could cover approximately 1,250 heavy-duty vehicles. 
Another potential outcome is the potential for new vehicle models in the market. A 
number of the larger OEM's are already selling dedicated natural gas vehicle models 
overseas that are not available in California. For example, Mercedes sells the Sprinter 
van overseas as an NGV. Volvo and Ford also offer NGV's overseas. Building the NGV 
market through incentives may help convince these OEM's to offer these vehicles here. 
Another strategy could be direct incentives to OEM's that agree to bring their foreign 
NGV models to California. 










